June 2013
June 5, 2013

Year-end Finale and Celebration!
5:30 | Cocktail hour
6:30 | Buffet dinner begins
7:00 | President’s Announcements
7:30 | Keynote Speaker:
Paul Huschilt
8:30 | 50/50 Draw
Note: This month there will be no
table drops or Twoonie Talk
Holiday Inn Waterfront
150 George St North, Peterborough
Free parking

This evening is sponsored by:

This year, our annual wrap-up event is open to female
guests, and we invite you to join us for a great evening
of laughter, fun, and music to celebrate another fantastic
networking year. Proudly sponsorsed by Darling
Insurance, we present International keynote speaker,
Paul Huschilt and his
“Seven Habits For Workplace Wellness”
Join Paul Huschilt, awardwinning speaker and storyteller,
for an imaginative and hilarious
quest to conquer stress. Seven
Humour Habits uses laughter,
interaction, personal reflection
and creativity to inspire you to
be your best at work, at home,
and everywhere in between.
Paul will share his techniques
about how to get the most out
of life, deal with change, build
on the strengths of your relationships, and laugh at just
about anything.
With 15 years of professional speaking experience,
Paul understands how to promote learning and excite
every audience. His words and unique tools have taken
him around the globe, presenting for large corporations,
associations, and his favourite charities. He works in
English, French, and occasionally in Japanese! To see
Paul in action check out his promo video on YouTube.

Connect – Develop – Grow

The cocktail hour will feature entertainment and
time for friendly socializing. There won’t be any
member display tables, simply relaxing time to kick
back and develop and grow deeper relationships
with those you connected with this year.

Media Sponsor:

Seasonal Buffet of Chef’s Selections
Please know that all food allergy requirements will be met.

Note: This month there will be no
table drops or Twoonie Talk

Welcome to
this month’s
edition!

As the 2012-2013 WBN Membership year
comes to an end, I feel I’m sounding a bit
repetitive when I say how proud I am to be a
part of such a dynamic, energetic and inspiring
group of women who are making a difference
in our community. It truly has been an honor to
act as your President this year.
I am also very proud of what this year’s board
of directors have accomplished.
Here is a brief look at only some of the key
successes from the team:
• Launch of a Trade Show and Member
Speaker Series
• Launch of a WBN tag line:
Connect – Develop – Grow
• Introduction of a Strategic Planning
Director Role
• Development of a Strategic Planning
Process
• A successful holiday gala and auction
supporting YWCA’s Crossroads
Women’s Shelter
• Refreshed our June Social Event
• Migration to an online newsletter
• Strengthened partnership with the
Chamber of Commerce with WBN
representation on their board
• Successfully managing unexpected
board vacancies

Business Spotlight
Thanks to our host from last month!

A fun time was had by the many WBN members
who came out to May’s Spotlight held at MicroAge.
Our always fabulous hostesses, Amy Simpson and
Kathryn Fanning, plus all the staff at MicroAge,
made sure we all felt welcome. We enjoyed tours,
tech talks, voting by clicker, and great food and wine
offerings. Winnie Norman was the BIG winner of
night, taking home an HP Laptop!! Thank you, Amy,
for your never-ending generosity to the WBN and the
Peterborough Community.

It is volunteerism that keeps the WBN as
strong as it is and I have personally and
professionally developed so much through my
own involvement that I would endorse everyone
to consider expanding their own experience
by getting involved in board activities. As an
advocate for the mantra that ‘many hands make
light work’ in my role as Past President I will
be mentoring board members to leverage our
membership to form committee’s as a means to
get the job done.
It’s been a great WBN year! Have a great
summer and we’ll see you all back in September!

Member News
Yvonne Lai & Gabriela Revak of the Peterborough
Partnership Council on Immigrant Integration would like
to invite you to join them at the 34th Annual General
Meeting of the New Canadians Centre, 5.30pm on May
30 at the Market Hall. Celebrate the Volunteer & Partner
of the Year! The festivities continue with “Chili & Cha
Cha!” at 6.30pm - dancing and dinner for the whole
family to enjoy.
Planning for our annual Multicultural Canada Day
celebration is well-underway at the New Canadians
Centre. We would like to invite you to join us on Jul 1
at Del Crary Park - international food & craft vendors,
stage show, children’s activities and more! We still have
spots for craft vendors to join us; information packages
and forms can be downloaded here http://bit.ly/100pfQ9
The Original Flame now has outdoor fire tables,
fire pits & fire bowls that are fueled by natural gas or
propane. Clean, easy & safe to burn when there’s a
fire ban on! We also have our Hatteras hammocks in
stock! Come see what’s new for spring at The Original
Flame! 982 Hwy 7 E Peterborough... just 2km east of
Television Rd. www.theoriginalflame.com
Summer memberships are on sale at the Athletics
Centre at Trent. This is a great opportunity to try out our
state-of-the-art fitness facility if you haven’t already. All
memberships run from May 1 - August 31, 2013 and rates
for the four-month term will be prorated as the summer
goes on. Parking is included. More details on our summer
membership rates are available at www.trentu.ca\athletics
Emmatt Digital Solutions Inc. is proud to be launching
their first mobile app for iOS and Android devices this
month. The app, developed for K&M Productions,
features categorized searches for event planners,
presenters’ videos, and social media integration. If you
are thinking about an app for your business contact Kim
Appleton at 705-750-0476 x71.
Celebrate 60 years of Community Living
Peterborough at the Peterborough in Portrait Art
Exhibition - June 16 to 22 - at the Canadian Canoe
Museum. Table sponsorship and seats are available for
the Preview Gala on Saturday, June 15, as well as wall
sponsorships. Help us build a living history of the faces

in our community, created by our community!
lclarke@communitylivingpeterborough.ca
YWCA AGM Thursday, June 20 – All welcome. Join us
for refreshments at 5.00 and meeting at 5.30 p.m. For
more information, contact Kerri Boyd 705.743.3526/
kboyd@ywcapeterborough.org. Become a Member help us build a strong voice of advocacy for women and
girls, improve lives, and support community programs
and services. Memberships: $20; $15 student/senior.
Join by 5/23 to vote at the AGM.
I want to thank everyone who made Chun Yuan’s visit
to WBN such a positive experience. Rotary’s Group
Study Exchange program, takes young professionals
between the ages of 25 & 39, to another country,
spending 4 weeks, trading skills and ideas, with their
counterparts. Chun Yuan’s interest in fashion was met
with encouragement and she made several contacts,
she is able take home to Taiwan. Janet McLeod
CMHA HKPR welcomes you to register for our 8th
Annual Golf Tournament, generously sponsored by
Herod Financial Services. The Tournament is June
7th at Quarry Golf Club and is $130 per person. We
are also in need of Hole Sponsors and would welcome
gifts and prizes. This fun event helps provide quality of
life supports and programs for our clients. Please call
Kerri Davies at 705-748-6711 x2048.

Congratulations to our WIB Award Winners!
Big congratulations go out
to our own Kyla Gutsche,
founder of Cosmetic
Transformations who was
named Business Woman
of the Year 2013 by the
Peterborough Examiner
at the annual awards
© Clifford Skarstedt/Peterborough
banquet on April 25th.
Examiner/QMI AGENCY
Kyla’s micropigmentation
innovation and generosity have helped a host of
people around the world to lead better lives. Fellow WBN
member, Amy Simpson of MicroAge, was also named
as a finalist for her tremendous contributions to the
Peterborough community. Kudos to you both!

Your Attention Please

News From Your Board

Your Member of the Year is…

The WBN Annual General Meeting Update

Congratulations to Betty
Halman-Plumley who was
selected by her fellow
members as this years’
Member of the Year! Betty
has been a long-time
ambassador of the WBN
and has given many years of
service to the organization.

System Reset and Early Bird Renewals

The annual reset of the WBN membership database
is scheduled for Monday, June 10th. During this
process, an email invitation to renew your membership
will automatically be sent. Each email contains a
personlizated link for you to renew your membership that
MUST be used to process your renewal. Please DO NOT
try to renew by completing a new member application simply click the link in your email invitation. If you misplace
your renewal email, you can generate another one by
attempting to log into the system and then following the
instructions. Please note, once the reset occurs, members
will no longer be able to login and access the private
areas of the site until they have renewed.
The Early Bird savings of $25 is avaible until August
15th. As always, you have the option to make multiple
payments by credit card if desired. We encourage
everyone to renew early, save a few bucks, and make full
use of your private, online benefits such as accessing the
full membership directory.

“Paddles Up” for the Dragon Boat Festival!

On May 1st we hosted our AGM immediately prior
to our regular Member Meeting. Highlights of the
AGM include;
• All Constitutional Updates including a new
Member Code of Conduct were passed as
presented. Both documents are now posted
on our website in the Governance Section
after Member Login.
• Board nominations were also passed as
presented. The WBN 2013-2014 board of
directors will be;
•
•
•
•
•
•
•
•
•

Adrienne Richard, President
Cheri Anderson, Past President
Gwyneth James, Treasurer
Wanda Clancy, Secretary
Marilyn Cassidy, Strategic Planning
Director
Donna DuMoulin, Membership Director
Carolyn Corp, Director at Large
Sofie Andreou, External Communications
Coleen Carruthers, Social Director

• The Member Communications Director
role remains vacant due to a lack of
volunteers. Should you be interested in
learning more about this position, please
contact Cheri Anderson at
president@womensbusinessnetwork.net
• President’s Message with Key
Accomplishments for the year. Details of the
President’s update are now published in the
AGM Meeting minutes posted on our website in
the Governance section upon Member Login.

The WBN Babes in Business will once again be
participating in Peterborough’s annual Dragon Boat
Festival. This is a fantastic local event that aims to
raise awareness for breast cancer and raise funds for
the PRHC Breast Assessment Centre right here in
Peterborough.

Thank you to the over 40 Members who came out
to the AGM!

We have a full team of paddlers and are now looking
for your sponsorship support! We have a team goal
to raise $3,000, which is modest relative to last year’s
achievement of over $8,000. Please support the team
by donating on their team page by clicking here!

Questions can be sent to our President,
Cheri Anderson by email at
president@womensbusinessnetwork.net or by
phone at 705-874-8624.

Business Tip of the Month
7 Ways to Boost Your Business Just by Asking
by Jack Canfield

One of the easiest and fastest ways to grow your business is revealed in an
ancient proverb: Ask and you shall receive. You’ve probably heard this
phrase countless times in your lifetime, but how many times have you
put this fundamental truth into practice recently? The simple act of
asking is critical to success. Here are seven asking strategies you can
implement in your business (and in life) to boost your results:
1. Ask for Information. You can never have too much information. In fact,
the higher up you go, the more you need to know. Ask questions starting with
the words who, why, what, where, when and how to obtain the information you
need. Only when you truly understand a prospect’s needs can you offer a solution.
2. Ask for Business. It’s shocking, but true: more than 60 percent of the time
salespeople never ask for the order after giving a complete presentation about the benefits
of their product or service. If you fall into this trap, beware: it’s a habit that could put you
out of business quickly. Always ask a closing question to secure the business and don’t
waffle or talk around it.
3. Ask for Written Endorsements. It can be difficult to ask for endorsements
if you don’t like tooting your own horn, but well-written, results-oriented
testimonials from highly respected people are powerful for future sales.
They solidify the quality of your product or service and leverage you as a
person who has integrity, is trustworthy and gets the job done on time.
4. Ask for Top-Quality Referrals. Just about everyone in business
knows the importance of referrals. It’s the easiest, least expensive way of
ensuring your growth and success in the marketplace. Your core clients will
gladly give you referrals because you treat them so well. So why not ask all of
them for referrals? It’s a habit that will dramatically increase your income. Like any
other habit, the more you do it, the easier it becomes.
5. Ask for More Business. It’s easier to sell your existing clients more products and
services than to go looking for new customers. Look for other products or services you can
provide your customers. Another approach is to devise a system that tells you when your
clients will need to re-order your products – or to simply ask your customers when you
should contact them to reorder.
6. Ask for Feedback. This is an important component that is often overlooked.
How do you really know if your product or service is meeting your customers’
needs? Ask them, “How are we doing? What can we do to improve our
service to you? It’s a powerful way to fine-tune your business.
7. Ask to Renegotiate. Regular business activities include
negotiation and often re-negotiation. Many business professionals get
stuck because they lack negotiation skills, yet this is simply another form
of asking that can save a lot of time and money. As long as you negotiate
ethically and in the spirit of win-win, you can enjoy a lot of flexibility.
Jack Canfield, America’s #1 Success Coach, is founder of the billion-dollar book
brand Chicken Soup for the Soul® and a leading authority on Peak Performance and
Life Success. If you’re ready to jump-start your life, make more money, and have more fun
and joy in all that you do, get FREE success tips from Jack Canfield now at:
http://www.FreeSuccessStrategies.com

Networking Tip of the Month
6 Smart Marketing Tips to Increase Your Networking Results - Part 2
By Jennifer Bourn, Bourn Creative

Networking Tip 4: People will size you up before speaking to you.
Show up the way you want to be perceived
When you attend a networking event, seminar, workshop, or
conference, other attendees will size you up before the ever
speak with you. Your appearance, eye contact and body language,
business cards, confidence level, and even the way you speak to
others send a message to the other attendees. Make sure you show up
the way you want to be perceived. If you show up late and disheveled, what
does that say about the kind of experience someone may have if they invest
with you? If you spend the event complaining, do you really think successful
people willow ant to be around you? If you hand someone a business card with your
old phone scratched out and your new one written in by hand, what type of message
are you sending about your brand?
Networking Tip 5: Get involved at a higher level to make an impact and
increase your ROI!
If you really want to become a rockstar in your networking group, get
involved! Join the leadership team, join a committee, spearhead a
committee, plan an event, donate your products, or volunteer your
specialty services or time. The more you get involved, the more
impact you will make in the lives and business of others … and the
more people will get to know you and your business. You’ll create
stronger relationships, you gain more exposure for your brand, you’ll
help more people, and you’ll be rewarded 10-fold.
Networking Tip 6: Follow up, follow up, follow up
Networking without follow up is like paying to meet new people and make
friends. Now some people may need to invest in going to events to make new
friends, but I’ll bet you go to networking events for business — to build relationships
with other business owners, to meet new leads, and to meet vendors, businesses, and
service providers you can do business with and support. A HUGE part of successful
networking is following up with those you meet after the event. Be sure to send
them a handwritten “great to meet you” note or follow up email, and always
deliver on any promises you made, like connecting them with a resource or
expert you know.
What about you? Do you have any additional networking tips? Have
you tried one of these strategies and experienced success? Share
your story here!
If you missed it, here’s the link to the first three tips!
© 2013, Jennifer Bourn

Excerpted from: http://www.bourncreative.com/marketing-tips-to-increase-your-networking-results

Calendar of Events

Door Prize Donors

Any month you have a booth or tabledrop, be sure to
sign the Door Prize Donation sheet at the front of the
room so that your gift can be acknowledged next month!
Pam Hill - May Kay Cosmetics
Jocasta Boone - Jocasta Boone
Bonnie White - Metabolic Balance
Janet Leipert - Arbonne International
Kendra Laing & Shelley Barker - BDO Canada Ltd
Gayle Crosmaz-Brown - Zhii Healing Arts Studio
Melinda Masters - Melinda’s Custom Sewing (x2)
Cora Whittington - Golden Pathways Coaching

Please refer to the Member News to
see the dates of the member events
this month.
June 4

Chamber of Commerce,
Seniors Showcase

June 5

Year-end Finale Celebration
featuring Paul Huschilt,
Holiday Inn

June 8

Janet McLeod - East City Flower Shop
Tracy Huang - Kettle Drums Restaurant
Tina Johnston - Fandango Salon & Spa
Mary McGee - Little Lake Cemetary
Kathy Fluery - J W Kloepfer Insurance
Dawn Wannamaker - Zazu Boutique & Spa

Dragon Boat Festival,
Little Lake

June 16 Father’s Day
June 19 WBN Board
hand-over meeting
June 21 First day of summer
HURRAY!!

Member Birthdays
June 3 – Laurie English
June 4 – Lynn Zimmer
June 5 – Jennifer Welsh
June 5 – Karen Wilson
June 9 – Catherine Owens
June 13 – Denise Tanaka
June 14 – Tami Vanderburgh
June 18 – Carolyn Corp
June 19 – Winnie Norman

Check out the newest WBN-branded
clothing in our online store!
www.easymarketplace.ca/womens-business-network/

June 25 – Yvette R. Peplinskie
June 26 – Ethel Shackleton, CHS
June 28 – Elizabeth Tulloch
June 29 – Jennifer Lawson
June 30 – Debbie Smith

Board Contacts 2012-2013
Cheri Anderson
President
(705) 772-1787			
cands.anderson@hotmail.ca

Kim Appleton
Communications Director
(705) 750-0476 ext. 71			
kappleton@emmatt.com

Tracy Huang
Betty Halman-Plumley
Membership Director
Past President
(705) 742-0474 ext 2220		
(705) 876-1282 ext. 256 			
betty.halman-plumley@investorsgroup.com tracy.huang@sunlife.com
Wanda Clancy
Secretary
705-741-3100 ext 142			
wppg.clancy@sympatico.ca

Marilyn Cassidy
Director At Large
(705) 743-7018			
marilyn@speakersgroup.com

Gwyneth James
Treasurer
(705) 876-6011			
gjames@silverthornmgmt.ca

Donna DuMoulin
Director At Large
(705) 931-2381			
impact_staging@bell.net

Adrienne Richard
Vice President & Social Director
(705) 559-0128
adriennerichard@gmail.com

Jocasta Boone
Strategic Planning Director
(705) 755-0850			
jocasta.boone@sympatico.ca

Cindy Lukawesky-Dowdle
Program Director
(705) 748-9570 ext 57			
cindy.dowdle@marks.com

Who to Call

Member Benefits

President:
Member Concerns
Protocol
Volunteering

Meetings are held regularly on the first Wednesday of each month with
the exception of January which is the second Wednesday. Check the website for this month’s venue - www.womensbusinessnetwork.net

Secretary:
Member RSVPs
Guest Reservations
Past President:
Board Nominations
Privacy Issues
Membership Director:
Membership Information
Membership Application & Rates
Badges & Plaques
Program Director:
Booth & Table Drop Registration
Program Feedback
Communications Director:
Member News
Newsletter Advertising
Announcements
Advertising Contra Arrangements
Social Director:
Auction Items & Volunteers
Directors at Large:
Spotlight Events
Online Store
Community Involvement
Website Administrator:
Web Site Issues & Updates

Dinner each month is included in the membership fee and the monthly
menu choices are listed on the Program page. Coffee and tea are included, however, specialty-flavoured teas are subject to additional payment
by the member. Your online profile MUST include any allergies you might
have. Special dietary meals require one week’s notice. Please contact the
Secretary to make the necessary arrangements.
Meeting attendance must be confirmed in advance of each meeting.
You will receive an RVSP request by email two weeks in advance of each
meeting. Please respond promptly to these messages as we need to confirm meal orders with the caterers days in advance. Any questions or concerns regarding meals or cancellations are to be directed to the Secretary.
Networking/social hour begins at 5:30 pm. Please refer to the Program
listing for specific meeting dates and any special notations.
Annual membership fees can be found online at womensbusinessnetwork.net. Convenient payment options are available.
A Single Membership is restricted to the registered member only and is
not transferable from whom the payment was received.
A Corporate Membership entitles any one woman from the registered company to attend regular meetings and the registered designate to attend the
AGM and any special meetings.
Guest Registration: Just want to try us out or bring a friend? Guests may
attend for a fee of $40.00, and may come to a maximum of two regular
meetings before full membership is required. Guests must be registered in
advance on the website and fees are non-refundable.
Display Booths: Display your products and services with a display booth
at meetings for the cost of a door prize with a recommended $35 value.
Booths are booked on a first-come, first-served basis for members only.
Contact the Program Director to make your reservation.
Table Drops: Only members are permitted to leave material about their
own business at each place setting and you are required to bring a door
prize with a recommended $35 value. Remember, door prizes are always
a great way to promote your business and don’t forget to be CREATIVE!
When bringing a door prize be sure to attach your business card so we
know who to announce at the meetings. As an added bonus, all donors will
also be mentioned in the next month’s newsletter!
Twoonie Talk: For members only, and a fee of $2, six members’ business
cards will be randomly drawn from a ballot box and called to the podium
to speak about their business, success story, or event for one minute.
Please, no fundraising requests - use the Community Involvement table to
share your information.
Announcements: Keep the membership informed about your business
news, events, special recognition, certifications, etc., by emailing your 60
word blurb for the newsletter to news@womensbusinessnetwork.net by
the 10th of each month.
Concerns or questions related to the Women’s Business Network, its
Board and/or members should be directed to the President. All concerns
will be addressed confidentially in a timely fashion.

www.womensbusinessnetwork.net

