October 2012
October 3, 2012

Kevin “PK” Smith
5:30 | Cocktails and networking
6:30 | Dinner service begins
6:35 | President’s Welcome
6:40 | Thought of the Day
6:40 | Twoonie Talk
7:30 | Speaker
8:30 | Announcements, 50/50 draw
and door prizes
Holiday Inn Waterfront
150 George St North, Peterborough
Free parking

“Co-Creating With a Purpose”
PK Smith is the author and
creator of the Co-Creation
Principles which he shares
with businesses, charities and
churches around the world.
PK is also the founder of
Impact Malawi, a humanitarian
mission to rural Malawi.
His day job is serving his
community as the Brockville Police Services Chaplin
where he offers coaching and relationships counseling to
police officers across North America.
PK will be sharing the top Co-Creating with a Purpose
strategies. He will share the individual responsibility of
leaders to band together in Co-Creative Communities to
both massively improve their personal position in life as
well as to duplicate that success in needy communities
around the world.

Pamela Wallin was delighted to speak at our
September meeting!
I was thrilled to meet so many women
and see how you are all working to
support and promote each other. Keep
networking!! And take to heart the words
I shared with you - never play small!”
All the best,
Pamela – September 5, 2012

Welcome New Members!

Please keep an eye out for these new members
and give them a great WBN welcome:
Lisa Kouri – United Way of Peterborough & District
Elaine Kempt – Renew From Within
Cara O’Grady – Jewel Kade
Pam Hastings – Queen Street Boutique
Roberta Herod – Herod Financial Services
Danielle Gordon – Level A
Fran Brown – The Staffing Connection
Jenny Ingram – Kawartha Regional Memory Clinic
Andrea Dicks – Community Foundation of Greater
		
Peterborough
Diane Wolf – Treeholm Studio
Lyn Giles – Peterborough Humane Society
Anita Record – Canadian Cancer Society
Chrissy Rusaw – Peterborough Utilities Group
Mary McGee – Little Lake Cemetary/Highland Park
Funeral Centre
Laurie English – Wolf/Kruz div Corus Entertainment

Appetizer: Choice of three salads
Regular Entrée: Buffet - Roasted Pepper Beef
Sirloin, Potatoes and Vegetables
Vegetarian Entrée: Buffet - 3 Cheese Cannelloni,
Potates and Vegetables
Dessert: Chef Assorted Dessert Table

Business Spotlight
Welcome to
this month’s
edition!
“Just say yes! Test yourself. Push yourself. Take
it to the next level and see whether that’s where
you want to be.” is how we kicked off our year with
the honorable Senator Pamela Wallin.
Incredible words of inspiration to kick off our
2012-13 membership year. And as I reflect on
the powerful message Senator Wallin shared, I’m
reminded that solid family values, “staying smart
by staying stupid” (continuous learning) and giving
back to our communities are the foundations for
making things happen and living a fulfilling life.
The fall is one of my favorite seasons; as the
temperature cools, the air seems cleaner and
we witness the beauty of the changing seasons.
The fall and October in particular is also a time
for giving thanks; traditionally for the bounty of
the growing season but for me also a time to
illustrate gratitude through action. The Chamber
of Commerce Prosperity Show is an example of
how local businesses share and support each
other and the importance that has on business
results and the local economy. We were proud
to participate in the show to share the value
a network like the WBN has on each of us in
isolation but also on the community as a whole.
“Outstanding in their field”, the WBN will be
featured in the September/October issue of
Business Advantage Magazine. Be sure to pick
up your issue when available in late September!
Gratefully yours,

October 10, 2012 at 5-7pm
Creative Cooking With Lia &
Creative Memories
24 Nurse Ave
Ennismore ON
Lia Evangelista
705-927-8886
rlevans@sympatico.ca
Lia’s kitchen will be set up as though she were
hosting a cooking class...this will help create an
accurate picture of what ladies could expect.
Some of Lia’s most popular appetizers will be
served along with home-made wine. Also, a tour
will be given of the Creative Memories Workshop
where products are stocked for those interested
in telling their story with their photos. Lia will be
giving several gift certificates for a cooking class
as well as other fun and practical prizes.
Car-pooling is recommended.

Thanks to our host from last month!
A big “Thank You” goes
out to Kathryn VerhulstRogers and her team
at the Trent Athletics
Centre for sharing their
exciting world (working
hours) with the rest of the WBN members. It was
a wonderful evening of networking, laughter, and
watching the ladies paddle with their heels on!
Future Business Spotlights
Nov 14
Brant BASICS
Jan 16
Canterbury Gardens
Feb 13
Peterborough Partnership Council on
Immigrant Integration
Mar 13
Community Foundation of Greater
Peterborough
Apr 10
Waterfront Interiors
May 8
MicroAge Technology Solutions

Member News
The Original Flame is dedicated to providing you with
unique and distinctive fireplace solutions that fulfill both
your desires and needs. Our professional staff are here
to inspire, educate and assist you with your fireplace
or wood stove needs in a friendly and knowledgeable
environment. Wood, gas, propane, pellet & electric
models. Check us out at www.theoriginalflame.com &
LIKE us on Facebook.
Gayle Crosmaz-Brown is pleased to announce the
completion of her memoirs, Challenges of AwakeningLiving Parables which will be published through Hay
House. Threaded through out the stories are members
of the community. WBN and several members are
mentioned whose support and encouragement
were instrumental to her growth as a person and a
business. Thank you all from Zhii Healing Arts Studio:
zhiihealingarts@gmail.com.
Sue Field, Independent Executive with Isagenix has been
sharing her passion to inspire, educate and empower
others to live an extraordinarily healthy and prosperous life
for the past 5 years. Sue has experienced the benefits of
Isagenix for her family and team of close to 4,000. Come
share new products, delicious samples and a sip of
wine on September 26th at 7-9 at 21 Moir St. Please
RSVP at 705-742-3671 or susan@susanfield.ca.
Help us celebrate our move! My Left Breast is now
located across from CHAMPS in Charlotte Mews. Yes,
we do bra fitting for Everyone! From Oct. 8th - 12 Bring
your breast friend. Buy one bra and receive the second
at half price. Call Bridget Leslie for an appointment
705-876-3333. www.myleftbreast.ca.
Andrea Shewell of Motion Specialties on Chemong
Road is pleased to announce Motion Specialties is
growing by leaps and bounds. Andrea welcomes to
her team, Tim Brooks, Peter Wadsworth and Alison
Martin. The team has grown from 4 people to 14 in 5
years! Just a reminder, the first Friday of every month is
Customer Appreciation Day at Motion Specialties. 20%
off in-stock items. We will keep you posted. Remember
Motion Specialties, Your Home Health Care Store.
Yvonne Lai and Gabriela Revak of the Peterborough
Partnership Council on Immigrant Integration are
planning a gala event and would love your input.

Which city would you like to celebrate this year at our
inaugural Masquerade Ball - Romantic Paris? Bustling
Mumbai? Or do you have more ideas? Let them know
here: http://svy.mk/RUaFZw.
The Peterborough Business Excellence Awards
publicly recognize and honour local businesses who
have demonstrated a passion for excellence including
the Business Citizen of the Year. Anne Arnold invites
you to come join us for our 9th Annual Peterborough
Business Excellence Awards, Wed October 17, 2012,
5:30–10:00 at the Trentwinds. Tickets are $75 + HST.
The YWCA invites you to the YWCA Week Without
Violence screening of Prom Night in Mississippi followed
by a discussion about anti-racism, acceptance and
peace with Director Paul Saltzman. Tues, Oct 16,
7-9pm at Thomas A. Stewart Secondary, 1009 Armour
Rd, Peterborough. For more information:
www.ywcapeterborough.org/events-peterborough
or call 705.743.3526 x131.
The Kawartha Infusion Centre is a service to the
community located at 168 Brock St. within the practice
of Dr. Jenny Ingram at 168 Brock St. Persons of all
ages requiring infusions of medications for Rheumatoid
Arthritis, Crohn’s Disease, Osteoporosis and many skin
conditions may now have these delivered by highly
trained professional staff here in Peterborough. Contact
Deb Ralph at 705-749-3906 for details.
Marlaine Bennett would like to remind members that
we have a new Appliance Showroom and it looks
awesome. Storewide Sale starts October 8th including
Simmon’s Beautyrest and Dream Easy mattresses.
Visit our showrooms and get a guaranteed lowest price,
like the Natuzzi fabric tub chair at $299.00! We are
hosting a decorator night Thurs Nov. 8th. Call 705-7499273 to reserve.
Denise Darling has joined Country 105 & Energy 99.7
to support and help with “Bras Around the Building”
campaign. We will be collecting gently used bras in the
office up to Oct 25th and we are asking WBN members
to bring a gently used bra to the next meeting on Oct
3rd. For every bra collected, OLG will make a $1
donation to the Canadian Cancer Society. On Friday,
October 26 all collected bras will be strung together
and hung on display at the radio station building.

Your Attention Please
Christmas auction donations being collected NOW!
Donation collection for our annual YWCA Crossroads
fundraiser is now underway. This year we’re hoping
you’ll put on your thinking caps and come up with some
fantastic and unique auction items, in addition to our
standard gifts for our members and guests to bid on.
The possibilities are endless for such a creative group
of women that are the WBN! Let’s make this year’s
fundraiser another resounding success for Crossroads!
Congratulations are in order!
The Peterborough Chamber Business Excellence
Awards finalists have been announced and
congratulations go out to our WBN members who
have been selected for their outstanding work:
• BDO Canada LLP
• Driving Miss Daisy
• Habitat for Humanity Peterborough
• Holiday Inn Peterborough Waterfront
• Lakeshore Designs
• MicroAge Peterborough
• Motion Specialties
• Paget Denture Clinic
• Peterborough Community Futures Development
• Trent Athletics Centre
Kyla Gutsche of Cosmetic Transformations is a finalist
for the Innovation Award by the Ontario Chamber of
Commerce for the development of a dispersant for
tattoo pigments that can camouflage burns, erase scars,
recreate areolas for cancer survivors, and enhance
features more naturally than conventional permanent
makeup. The OBA Awards are being presented in at
the Metro Convention Centre in Toronto on October 24.
Kim Appleton of Emmatt Digital Solutions is
nominated by Fleming for the Ontario Colleges
Premier’s Award for Technology. She is one of only
two women in this group of 18 from all college alumni
across the province. WBN Past President, Mary
LaRoque has also been nominated in the Business
category. The gala award ceremony will be held at
the Sheridan Centre in Toronto on November 26.
Good luck to all our members!

Making the WBN better for our members
You said you wanted more networking and
professional development opportunities and less
talk at the podium and we heard you! After much
strategic planning, the board agreed to implement
the following changes this year:
• Limiting podium time to only the President for key
specific announcements and the Social Director as
we gear up for our Christmas gala and auction.
• Twoonie Talk will be reduced to 6 randomly drawn
members plus the next Business Spotlight hostess to
allow for more networking during dinner.
• The Newsletter has gone electronic. With our
mailing and printing providers no longer in business
and escalating postage prices, a huge cost increase
was anticipated so the time seemed right.
• A member’s only “Mini-Trade Show” in February
to give many more members an opportunity to
showcase themselves while increasing networking
time for everyone.
• Launching a WBN Mentorship Program later
this year to support newer members and foster new
relationships.
• Two meals this year will be buffet style to enable
faster dinner service and more time to network and
engage with other ladies not sitting at your table.
• Combining the Newsletter and Publicity roles into
one Communications Director position for continuity
in our all our marketing and publicity. The new
Strategic Planning Director will continue to build on
our strong foundation to ensure the WBN’s longevity.
• Encouraging our members to help in getting stuff
done.The WBN is more than just about what you get
out of it – it’s also what you put into it! You’ve shown
your areas of interest when registering and we’ll be
in touch as we work out our requirements.
• Other WBN cornerstones remain the same,
including our Keynote Speaker Series, Business
Spotlight, monthly exhibitor tables, table drops and
newsletter opportunities.
Thank you for your continued feedback, and we trust
you will be happy with these new initiatives.

Business Tip of the Month
Create your Profile and it will grow is NOT how it works!
LinkedIn is a very powerful tool; however, many are not using it fully (or
even patricianly). I was on a flight to New York some months ago,
the passenger next to me shared with me that LinkedIn saved his
company. He said he started using LinkedIn’s InMails and Get
Introduced features versus cold calling. They called him back
due to the combined quality of his LinkedIn profile, company page
and posts. He said LinkedIn turned his cold calls into a warm calls!
Before you get started, you should search through LinkedIn for others
in your industry to see which sections they’ve filled in on their Profile,
review which Groups’ they’ve joined, and even flip through their connections.
To help your company network, sell or partner with other companies via
LinkedIn, you need to complete these 7 steps.
1. Complete all of the sections of your Profile. Upload a professional
photo (no one replies to anyone without a photo). Get at least a
few recommendations. Connect with present & past clients,
colleagues and classmates.
2. Create your Company’s Company Page including your
Products’ & Services’ descriptions, photos and videos. Ask
some of your clients to recommend your Company Page.
3. Join & engage in a handful of Groups were your target clients
are already members. Start posting advice. Just like any social
media platform, give 5 educational posts to every self-serving post.
4. Upgrade your account for $35/month to manage your connections into
folders with follow-up notes; this feature is called Profile Organizer. Other
upgrade features include being about to see more information about individuals
and upgrading enables you to InMail those outside of your network.
5. Post or Share enticing short headlines with a link to the full online article.
Post at least weekly, but no more than twice a day. Share these on
your Wall as well as into the Groups you’ve joined.
6. Try using LinkedIn’s Introduction feature or InMail when connecting for the first time - turn cold calls into warm ones.
7. Use LinkedIn’s Advance Search Feature when you’re
prospecting, it’s POWERFUL!
Always be the Queen of knowledge for your industry, be helpful
and respectful.
Sofie Andreou, M.Eng
Owner Sofie Andreou & Associates
www.linkedin.com/in/sofieandreou

For You, Personally
Secrets for Prevention and Treatment of Back and Neck Complaints
Ask any chiropractor to give their opinion on the most fundamental
cause of all complaints affecting the spine, and you will probably
hear one word; stress. Unfortunately, life in today’s world is
demanding and stressful. The vast majority of spine related
problems result from the cumulative effects of repetitive
physical, postural, chemical, environmental and emotional stress
on the nervous system. Stress triggers the nervous system to call in
the body’s emergency task force, which tightens muscles, redistributes
blood flow, fires up hormones and prepares the body for battle and/or
escape. Punching someone out and/or taking off would probably resolve a lot
of the stress in our lives and perhaps land us in jail! Hence, we usually suppress
these natural fight or flight reactions in spite of continued stress.
The result is that our nervous systems become stuck in a state of high alert,
which short circuits, or ‘subluxates’ the impulses in the nervous system even
more. The result is more stress and a cycle of dysfunction is established.
The health of the stressed out individual insidiously declines.
Prevention and treatment must address the dysfunctional nervous
system. Chiropractic ‘treatments’ known as adjustments gently
and safely restore the stressed nervous system to a less reactive,
clearer and healthier level of function. A healthier nervous system
then sends healing messages to the other organ systems, including the
aching muscles and joints. Most chiropractors support the recovery process
further by providing advice on exercise, nutrition and stress management. Once
restored, health can be maintained by regular chiropractic adjustments, as well
as other proactive lifestyle habits. Even better, chiropractic check-ups throughout
childhood stop the cycle from taking hold in the first place; prevention at its best.
Ten second prescription for spinal recovery and maintenance:
1. Visit a chiropractor regularly (kids too!)
2. Drink lots of water
3. Exercise
4. Locate a punching bag, some decent boxing gloves,
duct-tape a photo of the source of your stress to the
bag, and pound the living daylights out of it!
Dr. Cathy Owens, Chiropractor
315 King St, Peterborough
cowens@personainternet.com

Calendar of Events

Door Prize Donors
Canadian Cancer Society – Anita Record
Silpada – Jeannine Taylor/Tami Vanderburgh
Zhii – Gayle Crosmaz-Brown
Arbonne International – Janet Leipert
Waterfront Interiors – Debbie Karpenko
Magic, Star & Breeze – Theresa Foley
Sofie Andreou & Associates – Sofie Andreou
Party Lites – Wanda Clancy
ZAZU Boutique & Spa – Dawn Wannamaker
Sign A Rama – Debbie Smith & Roula Kovios
Mark’s Work Wearhouse – Cindy Lukawesky-Dowdle

October Breast Cancer Awareness Month
Oct 3

WBN Member Meeting,
Holiday Inn
Bring your gently used bra!

Oct 8

Thanksgiving Day

Queen Street Boutique – Pam Hastings
Bennett’s Home Furnishings – Marlaine Bennett
Any month you have a booth or tabledrop, be sure to
sign the Door Prize Donation sheet at the front of the
room so that your gift can be acknowledged next month!

Oct 8-12 My Left Breast Open House

Oct 10

Newsletter Submission Deadline

Oct 10

WBN Business Spotlight,
Creative Cooking with Lia

Oct 16

YWCA Week Without Violence
movie screening

Oct 17

WBN Board Meeting, Holiday Inn

Oct 17

Chamber Business Excellence
Awards, Trenwinds

Oct 26

Bras Around the Building Campaign

Oct 27-28 Chamber Fall Home & Design

Show, Memorial Centre

Nov 3

Next Meeting:
Formal Networking Night

Check out the newest
WBN-branded clothing in
our online store!
www.easymarketplace.ca/womens-business-network/

Member Birthdays
Oct 01 - Cara O’Grady
Oct 03 - Diana Carter
Oct 03 - Bonnie Minor
Oct 04 - Susan Field
Oct 19 - Tina Johnston
Oct 19 - Sharla Trudell
Oct 22 - Eleanor Down
Oct 28 - Ann Marie Maly

Board Contacts 2012-2013
Cheri Anderson
President
(705) 772-1787			
cands.anderson@hotmail.ca

Cynthia Sager
Communications Director
(705) 760-9220			
cynthia@snappeterborough.com

Tracy Huang
Laura Foster
Membership Director
Past President
(705) 742-0474 ext 2220		
(705) 742-0451 ext. 258 			
tracy.huang@sunlife.com
laura.foster@chextv.com
Wanda Clancy
Secretary
705-741-3100 ext 142			
wppg.clancy@sympatico.ca

Marilyn Cassidy
Director At Large
(705) 743-7018			
marilyn@speakersgroup.com

Gwyneth James
Treasurer
(705) 876-6011			
gjames@silverthornmgmt.ca

Donna DuMoulin
Director At Large
(705) 931-2381			
impact_staging@bell.net

Adrienne Richard
Vice President & Social Director
(705) 559-0128
adriennerichard@gmail.com

Jocasta Boone
Strategic Planning Director
(705) 755-0850			
jocasta.boone@sympatico.ca

Cindy Lukawesky-Dowdle
Program Director
(705) 748-9570 ext 57			
cindy.dowdle@marks.com

Who to Call

Member Benefits

President:
Member Concerns
Protocol
Volunteering

Meetings are held regularly on the first Wednesday of each month with
the exception of January which is the second Wednesday. Check the website for this month’s venue - www.womensbusinessnetwork.net

Secretary:
Member RSVPs
Guest Reservations
Past President:
Board Nominations
Privacy Issues
Membership Director:
Membership Information
Membership Application & Rates
Badges & Plaques
Program Director:
Booth & Table Drop Registration
Program Feedback
Communications Director:
Member News
Newsletter Advertising
Announcements
Advertising Contra Arrangements
Social Director:
Auction Items & Volunteers
Directors at Large:
Spotlight Events
Online Store
Community Involvement
Website Administrator:
Web Site Issues & Updates

Dinner each month is included in the membership fee and the monthly
menu choices are listed on the Program page. Coffee and tea are included, however, specialty-flavoured teas are subject to additional payment
by the member. Your online profile MUST include any allergies you might
have. Special dietary meals require one week’s notice. Please contact the
Secretary to make the necessary arrangements.
Meeting attendance must be confirmed in advance of each meeting.
You will receive an RVSP request by email two weeks in advance of each
meeting. Please respond promptly to these messages as we need to confirm meal orders with the caterers days in advance. Any questions or concerns regarding meals or cancellations are to be directed to the Secretary.
Networking/social hour begins at 5:30 pm. Please refer to the Program
listing for specific meeting dates and any special notations.
Annual membership fees can be found online at womensbusinessnetwork.net. Convenient payment options are available.
A Single Membership is restricted to the registered member only and is
not transferable from whom the payment was received.
A Corporate Membership entitles any one woman from the registered company to attend regular meetings and the registered designate to attend the
AGM and any special meetings.
Guest Registration: Just want to try us out or bring a friend? Guests may
attend for a fee of $40.00, and may come to a maximum of two regular
meetings before full membership is required. Guests must be registered in
advance on the website and fees are non-refundable.
Display Booths: Display your products and services with a display booth
at meetings for the cost of a door prize with a recommended $35 value.
Booths are booked on a first-come, first-served basis for members only.
Contact the Program Director to make your reservation.
Table Drops: Only members are permitted to leave material about their
own business at each place setting and you are required to bring a door
prize with a recommended $35 value. Remember, door prizes are always
a great way to promote your business and don’t forget to be CREATIVE!
When bringing a door prize be sure to attach your business card so we
know who to announce at the meetings. As an added bonus, all donors will
also be mentioned in the next month’s newsletter!
Twoonie Talk: For members only, and a fee of $2, six members’ business
cards will be randomly drawn from a ballot box and called to the podium
to speak about their business, success story, or event for one minute.
Please, no fundraising requests - use the Community Involvement table to
share your information.
Announcements: Keep the membership informed about your business
news, events, special recognition, certifications, etc., by emailing your 60
word blurb for the newsletter to news@womensbusinessnetwork.net by
the 10th of each month.
Concerns or questions related to the Women’s Business Network, its
Board and/or members should be directed to the President. All concerns
will be addressed confidentially in a timely fashion.

www.womensbusinessnetwork.net

